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SECTION 7 – Regulation FD Disclosure

Item 7.01 Regulation FD Disclosure

On December 5, 2013, OptimizeRx Corporation (the “Company”) made an investor presentation that included the slides furnished as Exhibit 99.1 to this Current Report on Form 8-K. The slides contained in Exhibit 99.1 are also posted on the Company’s website at www.optimizerxcorp.com.

The information in Item 7.01 of this Current Report on Form 8-K (including Exhibit 99.1) shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of 1934 (the “Exchange Act”) or otherwise subject to the liabilities of that section, nor shall it be deemed incorporated by reference in any filing under the Securities Act of 1933 or the Exchange Act, except as expressly set forth by specific reference in such a filing.

SECTION 9 – Financial Statements and Exhibits

Item 9.01 Financial Statements and Exhibits

99.1	Investor Relations Presentation, dated December 5, 2013

SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto duly authorized.

OptimizeRx Corporation


/s/ David Lester

David Lester

Chief Operating Officer

Date: December 5, 2013
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SAFE HARBOR

This presentation contains forward-looking statements within the definition of
Section 27A of the Securities Act of 1933, as amended and such section 21E of the
Securities Act of 1934, amended. These forward-looking statements should not be
used to make an investment decision.

The words estimate,' 'possible’ and 'seeking’ and similar expressions identify
forward-looking statements, which speak only as to the date the statement was
made. The company undertakes no obligation to publicly update or revise any
forward-looking statements, whether because of new information, future events,
o otherwise.

Forward-looking statements are inherently subject to risks and uncertainties, some
of which cannot be predicted, or quantified. Future events and actual results could
differ materially from those set forth in, contemplated by, or underlying the
forward-looking statements. The risks and uncertainties to which forward-looking
statements are subject include, but are not limited to, the effect of government
regulation, competition and other material risks.





image5.png




image6.jpeg
~ 3350 Bitlion UsS. Pharmta Market Place:

Baying
no.

Physician shortages
continue to grow,
meaning increased
pressure to see more
patients in less time and
less time to see
pharmaceutical
representatives.





image7.png




image8.jpeg
V&M Leadership Exchange, p

{cipants were ready to declare that the great digital
channel shake-up may have reached ts peak.

According to Levy, it may be time for marketers to stop looking at the phone, tablet or "phablet"
as the Holy Grail of physician engagement. “Pharma brand managers need to move
where their audience does. Their next frontier: the EHR."

me the

“EHRs will beco dominant context for physicians,” said Craig Del:
‘annel marketing strategy and innovation, Merck. "
‘gage in the EHR format.

e been siow

Because the EHR s the center of physician wrkflow, act
ight information should be the new
thrust for HCP engay

ment.




image9.png




image10.jpeg
What do Pﬁysicia;JsEWantf—rqm Ph‘ar’mg in their EHR?

‘AN Compas study

B Patient Vouchers  MDrug Samples B Formulary Updates 1 Drugformation & Patent Education

W Formuiay wpdtes o Request arepyist

Phpsiciansacoss 9 of 10 specifies
Placed the highest value
on samples/vouchers as
being most helpful to
their practice, generally
followed by patient
education.





image11.png




image12.jpeg
/.le \

in hundreds of eaing EHRS & heath sstems

OBTIVIZ )
N

)
& "

THE

= Leading
Promotional Platform .
to Maximize this Great new Digital EHR Fronftier!




image13.png




image14.jpeg
250,000
oo
 politafeR!

== OPTIMIZE

ey 5 e s 8 i

Nutealth ? Drbpeeedinl curic

Allscripts ) P—
® o
—

TN C-MDs

. FirstInsight

=] DrFirst

Z

OPTIVIZERY's
patented technology.
Carireach and defiver
more requested suppDrt than any other platformvat.

NEXTG Eb

point of prescribe-within over- EHRs afid leading health systems\




image15.png




image16.jpeg
The most_Proven& E_?fectule eCoupon Platform Period

Creators of eCoupon with Patented Techrology

“Fist, measures forimproving acherence mst
address financil barrer, especialy the
copayments that patients must

‘make for medications.”

Brand " 160G TABS - QUAITI 91Tk

7 “Brapdglnsnt S5 SS O

s Sample





image17.png




image18.jpeg
-SampleMD: Our-pirmary product platform
makes drugsamples obsolete -

L
dlication & Sig

g GBI
$ B‘"“Bunﬂ Y Instant $15 Savings Copet

ety SamploD.
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