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SECTION 7 — Regulation FD Disclosure
Item 7.01 Regulation FD Disclosure

On December 5, 2013, OptimizeRx Corporation (the “Company”) made an investor presentation that included the slides furnished as Exhibit 99.1 to this
Current Report on Form 8-K. The slides contained in Exhibit 99.1 are also posted on the Company’s website at www.optimizerxcorp.com.

The information in Item 7.01 of this Current Report on Form 8-K (including Exhibit 99.1) shall not be deemed “filed” for purposes of Section 18 of the
Securities Exchange Act of 1934 (the “Exchange Act”) or otherwise subject to the liabilities of that section, nor shall it be deemed incorporated by reference
in any filing under the Securities Act of 1933 or the Exchange Act, except as expressly set forth by specific reference in such a filing.
SECTION 9 - Financial Statements and Exhibits
Item 9.01 Financial Statements and Exhibits

99.1 Investor Relations Presentation, dated December 5, 2013
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SAFE HARBOR :

This presentation contains forward-looking statements within the definition of
Section 27A of the Securities Act of 1933, as amended and such section 21E of the
Securities Act of 1934, amended. These forward-looking statements should not be
used to make an investment decision.,

The words 'estimate,’ 'possible’ and 'seeking' and similar expressions identify
forward-looking statements, which speak only as to the date the statement was
made. The company undertakes no obligation to publicly update or revise any
forward-looking statements, whether because of new information, future events,
or otherwise.

Forward-looking statements are inherently subject to risks and uncertainties, some
of which cannot be predicted, or quantified. Future events and actual results could
differ materially from those set farth in, contemplated by, or underlying the
forward-looking statements, The risks and uncertainties to which forward-looking
statements are subject include, but are not limited to, the effect of government
regulation, competition and ather material risks.
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Pharma eyes EH R for engaging WIth dc . |

At a recent WM& Leadership Exchange, participants were ready to declare that the great digital

channel shake-up may have reached its peak..

According to Levy, it may be time for marketers to stop looking at the phone, tablet or "phablet"
as the Holy Grail of physician engagement. “Pharma brand managers need to move

where their audience does. Their next frontier: the EHR.”

“EHRs will become the dominant context for physicians,” said Craig Delarge, global leader, multi-
channel marketing strategy and innovation, Merck. “We've been slow to internalize the idea and

engage in the EHR format.”

Because the EHR is the center of physician workflow, accompanying e-prescribing data with the

right information should be the new

thrust for HCP engagement.




What da Physiciaﬁ “Want f}qm _Phé#hjifl._in the:rEHR? _

M Patient Vouchers B Drug Samples @ Formulary Updates B Drug Information B Patient Education

M Formudary updates M Request arepvisk

Physicians across 9 aof 10 specialtes
Placed the highest value
on samples/vouchers as
being most helpful to
their practice, generally
followed by patient
education...
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wilhin hundreds of leading EHRs & heallh systems

OPTIMIZ
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Thé most Proven & Effective eCoupon Platform.-Period-

Creators of eCoupon with Patented Technology ™. Largest Network Reach_» Most Advanced '_I'a'.rgeting&: Reportin

R : : of physicia were eithel Banach : . i .
: .ﬁ?_l:mim f:;: .I’::Elcl_":r:::_!ﬁﬁt;ell.c i ..,.%.: “First, measures for improving adherence must-
! cria ; . . address financial barriers, especially the

! ‘to prescribe a drug with M )
. i s B copayments that patients must
LR LANE: make for medications.”
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SampleMD: Our- plrmar'gpr product platfurm
makes drug sampfes obsole

ation & Sig
s H01TR8
‘Bnmd‘r 150 MG TABS - QUANTITY
"Bram:l ¥" Instant §15 Savings Coapen
powsed by SamplahD B

SampleMD is a software platform that allows pharmaceutical and other interested
companies to replace drug samples by automating co-pay savings and sample
voucher offers directly in the doctor’s electronic prescribing workflow,

Doctors are able to offer patients sample vouchers or coupons on-site at the time
of prescription, making it easy and simple to use.

Coupon info is printed & automatically sent to pharmacy with eRx

SampleMD is paid average of $4-55 by the manufacturer each time an eCoupon or
eVoucher is automatically distributed to a patient.




SampleMD is-attFactive to all Sfé;ke-hdider

Ph rma: Provides access to prescribers and patients at the point of
. - prescription, the most critical moment in the prescription chain

* Doctors: Provides information regarding drugs and the financial assistance
available to patients, allowing doctors to choose their preferred drug while
maintaining adherence

* EHR/EMRs: Provides low-cost incremental revenue for systems already in place

= Patients: Provides overall lower cost of prescriptions, improving adherence and
outcomes

Instant
Savings
Coupan

= Instant 515 Savings
W'm Coupon On Your

g '{__.' 150 mg Prescrigtion|®
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Model offers Huge Scalability .fe:fall_mmi_ng just-eRx Trén.d:.s_!'

iThrough Major Govemment Incentives, Healtheare providers have maved to EHRs, with over 80% of them now
- ePrescribing

By 2015, an estimated 2 billion prescriptions will be electronically sent per year and growing thereafier

E-Prescribing Projected Growth
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The mostEffective ePatient Ed Delivery -
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Real Time Tracking hf‘Your:Sytcesls;ih;ggnéréﬁng Rxs!

OPTIMIZERx's Dashboard can measure and further
OPTIMIZE your learnings and go forward success!
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Increasing Rep Acgess can be justa click away...~
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~ - ‘Proven Success!-=

We have launched and managed over 11]1] bﬂmd programs from Ecm 11:lme nt thmut,h l"."l LR to an;emtln illion ofeRxs
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Maintain uur‘Cans{imer Website fdr; fut_tjre"'grpwth

( ers a free
and effective way to get the most
from your healthcare dollars

We provide a simple centralized resources

to search, review and participate in available
Rx co-pay coupons, free trial offers and other
patient support programs

The Company’s consumer support

website, www OPTIMIZERx.com has a permanent P . Be s 7 .ally a way to s

subscriber base exceeding 2.5 million patients. . money on your Rx
aty amagro g OPYS & access helpfy
rneerky o your 1oL i !

Although this is not a primary focus, amrige ddiiei { patient suppart

palivat suppa] P
Monetizing this asset and building @ mobile F-‘ﬂ‘?l_"ﬂglll A £
application will be a future focus. ;

LER aid B da bl
substrizeeDecemplecom
|

18



SampleMD Core eCoupon Business Usage Metrics
Jan 2010 —Sept 2013
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OPRX QUARTERLY REVENUE

Estimated 2013 Revenue |
54,600,000 ;
2012 g
Revenue E
$2,048,699 @
2011 Revenue
51,111,520 2
i =
2010 Revenue 2| = 3
$71,065 5 gl a| ®| 8
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